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The Financing Process 

1. Determine your budget and how 

much you can afford. 

2. Get pre-approved for a 

mortgage. 

3. Gather the documents you’ll 

most likely need. 

• Two most recent pay stubs.  
• W-2 forms for the past two years.  
• Federal tax returns for the past two years.  
• Last two months bank statements.  
• Long-term debt information such as credit cards, 

auto loans etc. 



Pre-Approved vs Pre-Qualified 
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Pre-Approved: Confirmation that the lender 

will give you a commitment to support your 

purchase.  

 

Pre-approval will help you in the following ways:  

1. A seller may choose to make concessions if 

they know that your financing is secured.  

2. You can select the best loan package without 

being under pressure. 

 

Pre-Qualified: An estimate of what you can 

afford. 

 

Pre-qualifying will help you in the following ways:  

1. Generally, interest rates are locked in for a set 

period of time. You will know in advance 

exactly what your payments will be on offers 

you choose to make.  

2. You won’t waste time considering homes you 

cannot afford.  
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Calculating Your Budget 

There are three key factors to consider:  

1. The down payment.  

2. Your ability to qualify for a mortgage.  

3. The closing costs associated with your transaction.  

 

Down Payment Requirements:  

Most loans today require a down payment of between 

3.5% and 5.0% or more depending on the type and 

terms of the loan. If you are able to come up with a 20-

25% down payment, you may be eligible to take 

advantage of special fast-track programs and possibly 

eliminate mortgage insurance. 

Qualifying for the mortgage:  

Most lenders require that your monthly payment range 

between 25-28% of your gross monthly income. Your 

mortgage payment to the lender includes the following 

items: 

• Principal on the loan (P).  

• Interest on the loan (I).  

• Property taxes (T).  

• Homeowner’s insurance (I).  

 

Your total monthly PITI and all debts (from installments 

to revolving charge accounts) should range between 33-

38% of your gross monthly income. These key factors 

determine your ability to secure a home loan: credit 

report, assets, income, and property value. 

 

Closing Costs:  

You will be required to pay fees for loan processing and 

other closing costs. These fees must be paid in full at the 

final settlement, unless you are able to include them in 

your financing. Typically, total closing costs will range 

between 2-5% of your mortgage loan.  
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Selecting a Mortgage 

 

 

Here are some mortgage lenders 

that I recommend: 

 

Tanya Arnold, 678-777-0815  

tanya.arnold@mortgagefamily.com  

 

Will Addo, 678-287-7735 

will.addo@cbcnationalbank.com 

  

Danielle Beavers, 678-226-7889 

dbeavers@brandmortgage.com 
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The Search Begins 
– What is your price range?  

– When do you want to move into your new home?  

– Is this a first home purchase, a relocation, a move-up, 

etc.?  

– How many people are in your household? 

– Does your new home need to accommodate any special 

needs?  

– Are there any other household considerations we should 

take into account in the home search?  

– What location(s) do you prefer?   

– What style of homes are you interested in?  

– Are you looking for a home with a garage? 

 

Things to consider: 
 

  Size of property 

  Type of neighborhood you desire 

  Quality of school system 

  Nearby public transportation 

  Urban or suburban 

 

I can show you every home available on the market that meets your 

specific needs. 
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The Neighborhood 

It is important that you scout the neighborhood in person.   

• Talk to people who live there.   

• Drive through the entire area at different times of the day, during 

the week and on weekends.   

• Look carefully at how well other homes in the area are being 

maintained; are they painted, are the yards well cared for; are 

parked cars in good condition, etc. 

Neighborhood Factors to Consider: 

• Look for things like access to major highways, and shopping.   

• Listen for noise created by commerce, roads, railways, public 

areas, schools, etc.   

• Smell the air for adjacent commerce or agriculture.   

• Check with local civic, police, fire, and school officials to find 

information about the area.   

• Research things like soil and water.   

• Look at traffic patterns around the area during different times of 

the day and drive from the area to work.   

• Is the neighborhood near parks, churches, recreation centers, 

shopping, theaters, restaurants, public transportation, schools, 

etc.?   

• Does the neighborhood belong to a Homeowner’s Association? 
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The Search Continues 

During the home search, I will… 

 

• Discuss the benefits and drawbacks of each home in relation to 

your specific needs. 

• Keep you informed on a regular basis. 

• Check the MLS database and with other brokers regularly for new 

listings. 

• Prepare a list of all homes that best meet your needs and wants. 

• Keep you up to date on changing financial conditions that may 

affect the housing marketing. 

• Be available to answer your questions or offer assistance 

regarding your home purchase. 

• Discuss market trends and values relative to properties that may 

be of interest to you. 

 

The first priority is time frame.  Write down the date by which you 

would like to  move in to your new home:  Please keep in mind that it 

may take 30-90 days (or more) to locate the right home, secure 

financing, and complete the home-buying process.  
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Writing an Offer 
Once you have found the home you wish to purchase, you will need to 
determine what offer you are willing to make for the home.  It is 
important to remember that the more competition there is for the home, 
the higher the offer should be – sometimes even exceeding the asking 
price.  Remember, Be Realistic.  Make offers you want the other party to 
sign! 

 

To communicate your interest in purchasing a home, we will present the 
listing agent with a written offer.  When the seller accepts an offer it 
becomes a legal contract.  When you write an offer you should be 
prepared to pay an earnest money deposit.  This is to guarantee that 
your intention is to purchase the property.   

 

After we present your offer to the listing agent it will either be accepted, 
rejected, or the seller will make a counter offer.  This is when we will 
negotiate terms of the contract if necessary.   

 

The step-by-step contract procedure for most single-family home 
purchases is standard.  The purchase agreement used is a standard 
document approved by our local Board of Realtors. 

 

The purchase agreement or contract constitutes your offer to buy and, 
once accepted by the seller, becomes a valid, legal contract.  
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Once you’ve found the perfect home, I will write up the offer and ensure all paperwork and 

activities are completed so you can close on your property. 
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Due Diligence  
I highly recommend that you have a professional home 

inspector conduct a thorough inspection.  The inspection 

will include the following: 

• Appliances, Plumbing, Electrical, Air conditioning 

and heating, Ventilation, Roof and Attic, Foundation, 

& General Structure 

 

The inspection is not designed to criticize every minor 

problem or defect in the home.  It is intended to report 

on major damage or serious problems that require repair.  

Should serious problems be indicated, the inspector will 

recommend that a structural engineer or some other 

professional inspect it as well. Your home cannot “pass or 

fail” an inspection, and your inspector will not tell you 

whether he/she thinks the home is worth the money you 

are offering.  The inspector’s job is to make you aware of 

repairs that are recommended or necessary.  

 

In choosing a home inspector, consider one that has been 

certified as a qualified and experienced member by a 

trade association. I recommend being present at the 

inspection.  This is to your advantage.  You will be able to 

clearly understand the inspection report, and know 

exactly which areas need attention.  Plus, you can get 

answers to many questions, tips for maintenance, and a 

lot of general information that will help you once you 

move into your new home.  Most important, you will see 

the home through the eyes of an objective third party. 
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What Happens Next 
Now that you have identified and decided to buy your home, here are a few 

things that you can expect: 

 

A title company may handle the following items. NOTE: In different parts of 

the country attorneys, lenders, escrow companies and other persons who 

are independent of title companies, perform some or all of these functions.  

 

– Earnest Money – An agreement to convey starts the process once it is 

received at the title company. Once you submit the loan application it is 

usually subject to a credit check, an appraisal, and sometimes a survey of 

the property.  

– Tax Check – What taxes are owed on the property? The title company 

contacts the various assessor-collectors.  

– Title Search – Copies of documents are gathered from various public 

records: deeds, deeds of trust, various assessments and matters of 

probate, heirship, divorce, and bankruptcy are addressed.  

– Examination – Verification of the legal owner and debts owed.  

– Document Preparation – Appropriate forms are prepared for conveyance 

and settlement. 

– Settlement – An escrow officer oversees the closing of the transaction: 

seller signs the deed, you sign a new mortgage, the old loan is paid off 

and the new loan is established. Seller, REALTORS®, attorneys, surveyors, 

title company, and other service providers for the parties are paid. Title 

insurance policies will then be issued to you and your lender.  

– Title Insurance - There are two types of title insurance: • Coverage that 

protects the lender for the amount of the mortgage. • Coverage that 

protects the equity in the property. 
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Closing 
• A closing is where you and I meet with some or all of the 

following individuals: the Seller, the Seller’s agent, a 

representative from the lending institution and a representative 

from the title company, in order to transfer the property title to 

you.  The purchase agreement or contract you signed describes 

the property, states the purchase price and terms, sets forth the 

method of payment, and usually names the date and place 

where the closing or actual transfer of the property title and 

keys will occur.   

•   

• If financing the property, your lender will require you to sign a 

document, usually a promissory note, as evidence that you are 

personally responsible for repaying the loan.  You will also sign a 

mortgage or deed of trust on the property as security to the 

lender for the loan.  The mortgage or deed of trust gives the 

lender the right to sell the property if you fail to make the 

payments.  Before you exchange these papers, the property may 

be surveyed, appraised, or inspected, and the ownership of title 

will be checked in county and court records. 

•   

• At closing, you will be required to pay all fees and closing costs 

in the form of “guaranteed funds” such as a Cashier’s Check.  

Your agent or escrow officer will notify you of the exact amount 

at closing. 
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